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Acquisitions Tips
· Give something yourself to the auction.  Prospective donors may ask you what you have given to the auction, and you will want to have a positive answer to that question.
· If you are a married person or have a significant other, ask that person first. You know you will get a yes answer.
· Outside your home, contact first the prospective donors with whom you have a relationship
· Relationship examples: parents, grandparents, siblings, children, aunts, uncles, friends, neighbors, business customers, clients, wherever you spend money.
· Consider thoughtfully the prospective donor, and be prepared to suggest three possible donations: one high, one medium, and one low.  Remember the number one reason why someone has not given to your auction is that the person has not been asked.  The number two reason is that the prospective donor fears that the gift the donor has in mind will not meet your expectations.  If you suggest three possible donations, the donor will know what level of gift you have in mind and that all three donations are acceptable to you.
The Contact
· Telephone for most donors is OK, but in person for most donors is better
· Basic Script:
· Hello, this is ​​​(your name). I am your (say your relationship to donor). I am (here to see/calling) you about the benefit auction for (your organization name). 
· I am a volunteer for ABC and I am asking you to consider donating (list item one), (list item two), or (list item three) to the auction.
· All the funds raised from the auction are used for (your organization name) to (list selected activities your organization does). 
· I have the acquisitions form right here and I can either fill it out or (give/send it over) to you. 
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